gentleman had an introduction from a high personage to a firm of bankers, Messrs. Meyer. On presenting it, he asked for one or two small favours and civilities, which he ought to have received in the way of business without any letter of introduction at all. Not only did the partner make excuse in every case, but when his visitor became weary, and asked if they would cash him a circular note, he found that they not ?only charged him one-half per cent, commission, but gave him a rate of exchange which was about one-fifth of a rouble less than that of the day, so 
